lul Etsy Shop Section Performance Analysis

This report provides a detailed analysis of the sales performance across different sections of an Etsy shop.
It aims to identify best-performing sections, areas for improvement, and strategic recommendations to
enhance overall sales.

Secti Number R Average | Distinct Total % Distinct ||% Listings
eetion UmberjRevenue Revenue Per Listings | Listings in | Listings | Listings || Favored
Name of Sales| ($)
Sale ($) Sold Section (|Sold (%)| Favored (%)
cosCotiee| sy | 53,707 | 524.39 27 55 | 49.1% | 24 43%
ups
Pets | 98 [$2015] s2056 [ 4 | 4 [1000%| 3 | 75%
gitl;esNem 20 || $552 | $27.58 6 8 75.0% 3 37%
gar.dmbe 10 | si1s1 | s15.13 1 3 33.3% 2 66%
ividers
Otherltems | 10 | $97 || $969 || 4 | 19 |211% ] 6 | 31%
\D’zl;nﬁnes 7 $86 $12.29 4 14 28.6% 2 14%
400zCups | 3 | $76 | $2533 | 1 || 10 [[100% | 1 | 10%
Starbucks | 7 | $54 [ 777 | 3 | 8 [[375% | 2 | 25%
Champagne
Glasses/Cups| $40 $13.33 1 1 100.0% 0 0%
WetBags | 3 | $30 [ $1000 | 1 | | 167% || 3 || 50%
Badges | 16 | s16 || $099 || 1 | 1333% [ 2 | 66%
(Chanel | 1 | s10 || 1000 | 1 | 1333% | 3 || 100%

 Key Insights

¢ Best Performing Sections: 'Costa Coffee Cups' leads in revenue generation and sales volume, while
'Pets' shows a perfect listing-to-sales conversion.

¢ High Potential Sections: 'Cafe Nero Cups' and '40oz Cups' have high average revenues per sale,
indicating premium pricing or product popularity that could be further tapped into.

e Underperformers: Sections like 'Other Items' and 'Valentines Day' have lower sales and revenue
metrics, coupled with low % listings sold.

¥ Recommendations

e Expand Top Performers:

o Consider increasing the inventory in 'Costa Coffee Cups' and 'Pets' sections to leverage their
existing popularity and sales conversion rate.

e Optimize Pricing:

o Review pricing strategies for 'Cafe Nero Cups' and '400z Cups' to maximize profit margins
given their higher average revenue per sale.

¢ Promote Underexplored Listings:




o Enhance marketing efforts for "Valentines Day' and 'Other Items' by running promotions or
improving listing visibility during peak seasons.

e Improve Listing Engagement:

o For sections like 'Starbucks' and "Wet Bags', focus on increasing the % listings favored by
optimizing product images and descriptions to boost customer engagement.

¢ Product Diversification:

o Consider diversifying products in sections with high sales but low distinct listings sold, such as
'Pets', to capture a broader market segment.

8 General Strategy

Overall, the focus should be on leveraging high-performing sections while strategically boosting the
underperformers through targeted marketing and inventory adjustments. Monitoring sales trends and
customer feedback continuously will aid in making informed decisions that align with market demands and
operational capabilities.



